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“ Networking That Builds
Real Relationships
(Without the
Overthinking)

When you know how to network
and yet it’s still not working
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So many people join
networking meetings hoping
something useful happens.

Then they leave saying, “That
was nice,” with nothing to show
for it.

Before you log on, decide what
you actually want. A
collaboration? A client?
Visibility? A conversation with
someone specific?

Networking works much better
when you're intentional about
it.




You don’t need permission to
contribute. Use the chat.
Speak early. Comment on
what someone says.

People remember the people
who show up, not the people
who sit quietly hoping to be
discovered.

| see this all the time in online
networking.

People stay muted. Camera off.
Waiting for someone else to
start the conversation or notice
them.




You can almost feel when
someone switches into
“networking mode.”

Their voice changes. Suddenly
they sound rehearsed and
robotic.

Just talk normally. Say what

you do simply. Tell people who
you help and why it matters.

People connect with real

people. Not polished scripts
that sound like everyone else
in the room.




Most people either don't follow
up at all or send a generic
LinkedIn request and
disappear.

If you connected with
someone, continue the
conversation properly. Send
something useful. Introduce
them to someone. Mention
something they said.

Networking isn’t about
collecting contacts. It's about
building relationships people
actually remember.




A lot of people go into
networking trying to speak to
everyone in the room.

That usually leads to surface-
level conversations that go
nowhere.

You don’t need everyone to
know you. You need the right
people to remember you.

A smaller number of genuine
relationships will always create
better opportunities than lots
of rushed conversations.




My hame is
Maria Newman

| help my clients to
regain their confidence,
reconnect with who they
are and silence their
inner critic so they can
navigate life with
certainty

And who am I?

Back in 2016, the one thing |
knew for certain was that | was
exhausted. | was on what | now
call the treadmill of life. I'd got
stuck. | wasn't living life. | was
just existing. Going through the
motions. | don't mean to paint a
bleak picture because | was
happy. It just wasn't exactly
what | wanted.

It was time to start a new
chapter, so | jumped off the
corporate bus.

And so, my journey began.
Shaping my life to be what |
wanted it to be.

This is going to sound like a cliché
but | now feel more comfortable
in my skin. | feel better mentally
and physically. And for me, it all
comes down to mindset. The way
| talk to myself. The way | view
things. Being open to what could
be. Being aware of my actions
and the way | respond to life. It's
about being the best | can be and
enjoying the journey.

Now, | would like to help you get
to where you want to go.




Great to e-meet
you

| hope you have found this
guide valuable and it's
started you thinking about
what you can do to change
things.

REMEMBER
YaaMas Networking is
about making genuine

connections and building

a thriving community

To find out
more about
YaaMas
Networking,
visit my

website

|l earn More

Networking that is 'for us'



https://mummyonabreak.co.uk/yaamas-networking/

Thank you

Just click to connect with me on social media:
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Click the LINK to access more resources
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https://www.youtube.com/channel/UClEhv_9PngF-jQHiuBI1pkg
http://www.linkedin.com/in/maria-newman/
https://www.tiktok.com/@mariaanewman
https://mummyonabreak.co.uk/links/
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